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We begin in this issue the publication of a series of articles 
by Frederick L. Hoffman, entitled “Windstorm and Tornado 
Insurance.” Mr. Hoffman, who is a statistician of interna- 
tional repute, has given much attention to the study of the 
phenomena of windstorms and tornadoes, and the results of 
his observations are embodied in these articles. The relation 
of such storms and the devastation created by them to in- 
surance is fully discussed by the writer. Mr. Hoffman’s pre- 
vious contributions on the subject are well known, having 
been printed in THE Spectator and issued in pamphlet form 
by The Spectator Company. A new edition of this pamphlet, 
containing statistics to date, with the present series of articles 
and numerous illustrations in addition, will soon be issued 
by The Spectator Company. 





In view of the apparent determination of the New England 
Factory Mutual Companies to supply their fire policyholders 
with insurance against sprinkler leakage without any addi- 
tional premium, it may be edifying to scan the experience of 
one of these companies which has transacted this class of in- 
surance for a few years back. Up to the end of 1900 the Bos- 
ton Manufacturers Mutual had written $3,454,383 of insur- 
ance against sprinkler leakage, upon which the premiums 
amounted to $55,772 and the losses to $9938. This shows a 
ratio of 17.8 per cent of losses to premiums, and one of 288 
thousandths of one per cent as representing the relation of 
losses to amount written. The group of New England Fac- 
tory Mutual Companies had, collectively, about $910,000,000 
of fire insurance in force on Dec. 31, 1900. if they were to 
grant sprinkler leakage insurance in connection therewith, 
and to an equal amount, and should experience the same ratio 
of loss to insurance written as did the Boston Manufacturers 
Mutual, their losses by this branch might aggregate more than 
$2,600,000. And, naturally, if no premiums are collected 
specifically for this purpose, the dividends to policyholders 
must be correspondingly reduced. It is still practically im- 
possible to get something for nothing. 





WITHIN a few weeks past two very serious fires have oc- 
curred, viz., those which destroyed the Hunt, Wilkinson & 
Co. building at Philadelphia, and the N. O. Stone building at 
Cleveland, in which the bulk of the loss of property and life 
could, perhaps, have been averted by the use of proper safety 
devices. It appears that in each of these instances the flames 
were spread from floor to floor with great rapidity, by means 
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of unprotected openings in elevator shafts. While it is not 
always feasible to erect a brick elevator shaft (as should be 
done in every case in new structures) in an old building, yet 
it is possible to greatly lessen the danger attendant upon the 
use of wooden shafts. Such enclosures should be made with 
two thicknesses of matched boards, covered with several 
coats of fire-retarding paint. Doors should be made in the 
same manner, well hung and fastened. The shaft should be 
further protected by an automatic sprinkler at the top, and 
by one at each floor; and the opening at each floor should 
be provided with a trap, which opens and closes as the ele- 
vator passes. If for any reason automatically opening and 
closing doors cannot be utilized, doors held open by fusible 
links, and which will close by gravity when affected by an 
abnormal degree of heat, should be installed. All such doors 
should be made according to the usual specifications for fire 
doors. An equipment of this character will go far toward 
making even a time-worn edifice reasonably safe, particularly 
if open stairways are also avoided. 





Now it is the city of London, England, which is contem- 
plating entering the fire insurance business, if newspaper 
stories are worthy of credence. The inadequacy of the 
amount of insurance obtainable in congested warehouse dis- 
tricts has moved some of the newspapers to advocate a mu- 
nicipal fire insurance system, one of them speaking as fol- 
lows: 

Some form of municipal insurance may be relied upon as a last 
resort, should the present tendency continue of reducing the leading 
fire offices to the position of a gigantic trust, which can dictate its 
terms to the business world. From time to time we hear of efforts 
to establish a really powerful non-tariff company; but the obstacles 
seem to be too great. Nevertheless, if the amalgamation and ab- 
sorption policy of the fire offices should continue, the public interests 
will demand that something should be done to protect them from a 
fire-office ring. 

We think it may be safely assumed that if there is business 
offering which affords a reasonable chance for even a slight 
profit, the fire insurance companies may be relied upon to 
accept it eagerly. On the other hand, if the business offered 
is such that expert underwriters are afraid to write it on any 
terms, it is not likely to prove remunerative to a city depart- 
ment operated, possibly, by men having no practical knowl- 
edge of insurance. If property is in such poor shape, from 
the underwriters’ viewpoint, that it cannot be insured at all, 
its condition must render it a menace to surrounding prop- 
erty, and the city government might well step in and demand 
such improvements as will render it reasonably safe. 





Some of the fraternal orders, including most of the older 
and larger concerns, have come to a realising sense of the 
errors committed by them in the past by not charging ade- 
quate rates. They find themselves confronted by the grave 
problem as to whether or not the millions now enrolled can 
be positively assured that their claims will be paid when death 
occurs in the near or distant future. THE SpecTaTor has at 
all times given due credit to those leaders among fraternal 
executives who have been bold enough and wise enough to 
urge stringent methods of reconstruction. At the same time 
it has pointed out that the method of government which fra- 
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ternals boast of as evidence of their democracy is the greatest 
barrier to such reconstruction. Executives may urge that 
their methods are wrong, the rates inadequate and the pros- 
pect for the future gloomy, but the delegates to the conven- 
tion, most of whom are unacquainted with the underlying 
principles of life insurance, which principles apply as inexor- 
ably to fraternal as to old-line insurance, continue to vote 
down therecommendations. Fraternal orders, although started 
on a wrong basis and working unscientifically, have accom- 
plished untold good in the past, and are doing so to-day, but 
that does not blind us to the fact that on their present plans 
they cannot continue to do so indefinitely, nor to the equally 
important truth that the longer radical action is deferred the 
greater will be the difficulties of reconstruction, and the more 
disastrous will be the effects on the trusting policyholders 
and their beneficiaries. All credit is due to those fraternal 
executives who are brave enough to seek the light and to 
urge continually the necessity of amending their plans, and 
we can only hope that their efforts will be crowned with suc- 
cess before it is too late. 





On Saturday, November 16, The Evening Post of New 
York celebrated its centenary—one hundred years of con- 
tinuous daily publication (Sundays excepted). The celebra- 
tion comprised a very handsome special number of forty-four 
pages, a reproduction of its first issue, the decoration and 
illumination of its fine building, a lunch to its editors and 
proprietors tendered by prominent citizens, and a banquet 
given by the proprietors to its employees. It was a great 
event in New York journalism, and citizens of all classes 
were eager to contribute their share toward the celebration 
by speedily buying up its special edition, so that another was 
rendered necessary. The Evening Post is recognized as the 
leading afternoon paper published in the metropolis, clean, 
vigorous and aggressive for what it conceives to be the right. 
On national issues it is independent in politics, but on purely 
local issues it has ever been one of the most strenuous advo- 
cates of good, honest municipal government, administered 
by able and honest men. In every fight against corruption 
it has been a leading factor, earnest, vigorous and outspoken 
to the verge of prosecutions for criminal libel, but such in- 
timidation as it has been threatened with never caused it to 
halt in its denunciations of wrongdoing and wrongdoers. 
The writer of this paragraph found in The Evening Post es- 
tablishment his first employment in New York city, but that 
was fifty—well, it is such ancient history that it makes the 
writer feel gray-headed. But he has been and still is an 
admirer and daily reader of his first love, The Evening Post, 
which is always fresh and newsy, except in its insurance 
columns. 





Wirth his usual ingenuity, W. A. Lowell is endeavoring to 
attract business to his latest pet, the Union Lloyds, of Chi- 
cago, by means of a “statement” showing $315,267 of assets 
as of August 15, 1901. With not too much particularity these 
“assets” are set forth as follows: Mortgages on real estate, 
$115,000; collateral loans secured by stocks and bonds, $30,- 
000; collateral loans secured by mortgages on real estate, 
$34,000; real estate, $44,200; cash, $2551; stocks and bonds, 
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$54,000; bills receivable, $31,836; interest accrued, $4680; 
total, $315,267. The liabilities are tersely described as 
“none.” The list of twenty-five underwriters does not ap- 
pear to contain the names of any prominent business men, 
although Chicago, Omaha, Kenosha (Wis.) and Milwaukee 
have each contributed to it. Several of the underwriters are 
described as “promoters,” “capitalists,” “accountants,” and by 
similar indefinite terms ; and the addresses of others are omit- 
ted. We understand that the liability of each underwriter 
is limited to $2500; but the “statement” indicates that the sub- 
scribers were so eager to safeguard the interests of their 
clients that, before beginning business at all, they voluntarily 
paid in over five times the amount of their maximum liability, 
or $12,612 each. Such philanthropy is hardly believable here 
in the effete East; and skeptics are apt to think that, when 
so-called securities are so readily parted with, their owners 
can scarcely place a very high actual valuation upon them. 
We should very much like to see certified, detailed descrip- 
tions of the “assets” held by the Union Lloyds, and to know 
why subscribers put up $315,267 when $62,500 would have 
answered the purpose. 





For several years a man named Franklin has been pub- 
lishing a paper in New York, called The Interview, whose sole 
and only mission has been to attack the Mutual Reserve Fund 
Life Insurance Association and its officers. Its every issue 
has been filled with most scurrilous articles—many of them 
amounting to criminal libels. As the paper has no particular 
standing in insurance circles or elsewhere, its fulminations 
would not have been worth noticing but for the fact that 
some competing companies bought the papers in quantities 
and circulated them among their agents, thus serving to en- 
courage Franklin to keep his paper alive. President Burn- 
ham finally began proceedings against him for criminal libel. 
A summons to appear in court and answer the complaint was 
served on him, whereupon he is reported to have gone in trepi- 
dation to representatives of some of the companies that had 
patronized him to ascertain if they would help him out of his 
troubles, but they gave him the cold shoulder. They were in no 
wise responsible for his attacks on another company ; he had 
pursued his course for the sake of gain, legitimately or other- 
wise, and they had simply used his paper when they thought it 
would be of advantage to them. When the case against Frank- 
lin was called in court, that individual failed to respond, but 
whether or not he has decamped permanently from the juris- 
diction of the court is not at present known. This outcome 
is what might be expected of anyone who conducts a paper 
on the lines that Franklin followed. This braggart, whose 
stock in trade was scurrility and abuse, who defied those 
whom he attacked to bring a suit against him or have him 
arrested, at the first sign of danger makes his legs do duty 
for his alleged brains, and fails to put in an appearance when 
summoned to answer for his libelous articles. He and his 
paper have long been an offense to legitimate journalism, and 
it is hoped that the extinguisher President Burnham has put 
upon him will extinguish his light entirely for the future. 
President Burnham appears to have broken up the business 
of Mr. Patterson, publisher of the late Insurance Counselor, 
whom he prosecuted for criminal libel, and when Franklin 
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recently addressed an open letter to the Insurance Commis- 
sioners of the several States, abusing the Mutual Reserve, 
some persons said that that company did not dare to proceed 
against Franklin. President Burnham, however, seems to 
have driven him to cover at the first shot in the campaign, 
with the prospect of The Interview following the experience 
of The Insurance Counselor. Well, two insurance journals 
of that kind will not be missed. 





SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 

Edward Litchfield was booked to sail yesterday for Europe on the 
Germanic. | 

One of the most interesting query sheets which has appeared within 
several months is that under No. 135. It touches upon that well- 
known point of what brokerage each member has paid on risks located 
outside of Exchange territory, but written within the area of the 
Exchange. Although the subject is an old one, and has often been 
brought up in the way of “reminder” or “cautionary” circulars, still 
the matter has never been so directly or forcibly presented as now 
under the query slip referred to. 


The offices temporarily occupied by the Atlantic Mutual in the 
Queen building, have been taken by the Caledonian for the purpose 
of preparing its schedules of its Southern and Western business, which 
was reinsured recently in the Phenix of Brooklyn. 


It is reported that several important changes in the personnel of the 
executive ranks of one of the most prominent companies are looked 
for after January I next. 

The last circular issued by the Exchange, quoting a list of lines 
placed in non-Exchange companies under the rules, shows an aggre- 
gate of nearly $335,000. 

Among the big schedules coming around for renewal in December 
is that of (a portion of) the properties of the former Brooklyn Wharf 
and Warehouse Company—now New York Dock Company. 


In the case of the L. D. Garrett Company, appellant, vs. Levi P. 
Morton, respondent, in the Appeliate Division, First Department, 
judgment of the lower ccurt was reversed, with costs, and demurrer 
overruled, with costs, with leave to defendant to withdraw demurrer 
and answer on payment of costs in both courts. It will be remem- 
bered that after the L. D. Garrett Company had purchased a niajority 
of the stock of the defunct Traders Fire Insurance Company, the 
liabilities were found to have been much greater than they had been 
represented, and the purchaser endeavored to secure a rescission of 
the contract. Negotiations failing, suit was brought against Mr. 
Morton, and decided in his favor. The case was thereupon appealed, 
and the present judgment is favorable to the L. D. Garrett Company. 

Adolph Loeb of Chicago visited this city last week in connection 
with the future plans of the North German of New York. It is anti- 
cipated that there will be several changes in the officers and directors 
of the company, and that the policy of the North German will here- 
after be to write a general business in the larger cities of the country. 


The second monthly meeting of the Insurance Society of New 
York was held at its rooms on Tuesday evening last. An address 
on “Chemicals in Fires and Chemical Causes of Fires” was delivered 
by C. A. Hexamer, manager of the Philadelphia department of the 
Hartford Fire, and president of the Nationa! Fire Protection Asso- 
ciation. Few, if any, underwriters are better qualified than Mr. 
Hexamer to handle such a subject, as he is not only a practical fire 
insurance expert, but has made a specialty of investigating the rela- 
tions of chemicals to fire hazards. His remarks were instructive and 
entertaining, and were thoroughly appreciated by a good-sized audi- 
ence. The discussion which followed indicated a live and well-sus- 
tained interest on the part of members in the topic of the evening. 
Those in charge of the monthly meetings of the society have displayed 
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notable good sense in procuring speakers and prescribing subjects 
peculiarly well fitted to advance the knowledge of members as to 
their chosen vocation. It is anticipated that both F. E. Cabot of 
Boston, and W. H. Merrill, Jr., of Chicago will be present at the 
meeting on December 4, and that the former will speak upon “Uses 
and Abuses of Gasolene and Acetylene,” while the last-named gentle- 
man will describe “Tests in the Underwriters Laboratories.” 

C. H. Hayes of Boston was among the visitors to New York this 
week. 

The Home Insurance Company of New York has appointed Henry 
Herlitschek counterman. 


W. A. Lester of Providence was in town last week. 


Starkweather & Shepley have been appointed attorneys for the “La 
Paternelle” of Paris. 


Life and Casualty Notes. 
The following securities were sold at auction last week: 22 shares 
Bond and Mortgage Guarantee, 412; 23 shares Lawyers Title, 350%; 
35 shares Lawyers Mortgage, 228%, and 3 shares Lawyers Title, 350%. 


The son of George D. Eldridge, vice-president and actuary of the 
Mutual Reserve Fund Life Associatiou, ought to make an eminently 
fit officer of an insurance company, having had the. advantages of 
training under a man possessing the ability of his father. W. T. 
Eldridge, who is twenty-five years old, has been selected by the 
Mutual Reserve Fund as its assistant secretary, and will be identified 
with the agency department under C. E. Mabie. Mr. Eldridge has 
been with the association for some four or five years past. 





CHICAGO AND THE WEST. 

The economic pressure has still further affected local agency ranks 
by dissolving the partnership of Bliss, Waller & Co., whose business 
will be continued by Edward Waller. It is stated that for the present 
Mr. Bliss will continue to transact his personal business through. Mr. 
Waller’s hands in the same capacity as the veteran Henry W. Rice, 
whose connection with the office has been one of long and intimate 
standing. Mr. Waller now represent the Orient, Aitna and Provi- 
dence-Washington, and is a capable young man of fine social standing, 
and sound underwriting judgment. 

A Berlin despatch to a daily paper recently gave a professor’s views 
on crime and criminal tendencies, and, by a freak of wires, referred to 
a special line of treatment for “confirmed and persistent lawmakers.” 
But the insurance fraternity fail to see the mistake just the same, and 
are disposed to ask President Harper of the Chicago University to 
bring the Berlin professor over here at once to apply his treatment to 
a host of such criminals about to gather in the legislatures of several 
of the States. 

The Chicago Underwriters Association is trying to roundup the fire- 
bug gang which has apparently been in collusion for some time past 
with the various public adjusters or claim promoters who have in- 
fested this section for several years. H. R. Pierson has been en- 
gaged as an attorney to co-operate with Fire Marshal Conway. 

A French genius in the last-century suggested the institution of a 
“general insurance policy” embracing in one contract the greater num- 
ber of contingencies now provided for under various separate con- 
tracts. The presumption is that the French genius for finance was 
also inherent in this particular genius, and that the scheme would be 
predicated upon reasonably sound data with proper loading for the 
“unknown,” as well as for the speculative. A New York paper ad- 
vised him to let the work of the next century be done by the twentieth 
century men. 

Well, we are in the twentieth century, and as to the kinds of insur- 
ance affecting persons rather than property, we already read the card 
of one reputable company announcing a “combination life, endowment, 
accident, health and annuity policy.” Is it so great a stretch of the 


imagination that we shall yet see a combination policy involving in 
respect of property the hazards of fire, lightning, tornado, explosion, 
falling buildings, plate glass breakage and water leakage? 

A great chance for the Chicago wildcats has been discovered in 
Dixie, where we are told Northern “capital” can be employed to ad- 
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vantage. In Mississippi an almost forgotten law has been resurrected 
whereby any company is authorized to do business there without any 
compliance with the ordinary legal requirements, “provided the policy 
so written is at a rate one-half of one per cent less than regular rates 
of the (licensed) insurance companies.” Another chance, too, for the 
Berlin professor to give treatment to “confirmed lawmakers!” 

C. A. McCotter, one of the most intelligent and studious inspectors 
of the Millers National Insurance Company of Chicago, is likely to 
become the secretary of the Cincinnati Underwriters Association, as 
successor to Mr. Harding. His election is said to be favored by the 
special committee in charge of the matter. 


BOSTON AND VICINITY. 


An interesting case in court the past week was an action against 
the Boston and Maine Railroad Company to recover a loss by fire 
caused by sparks from the defendant’s locomotive. The plaintiff 
obtained a verdict, and the only question on the defendant’s excep- 
tions is, whether the defendant is entitled to the benefit of insurance 
upon the property, under the amendatory recovery act, in a case like 
this where other property was insured prior to the amendatory act 
of 1895, though the fire occurred subsequently. 


Colonel John Buchanan predicts that William H. Rice will be the. 
next president of the New England Insurance Exchange, and G. T. 
Forbush, chairman of the executive committee. 

If a decision just rendered by Attorney-General Knowlton is sus- 
tained, there will be a general overturn in the interpretation of the 
Massachusetts standard fire policy. Applying to the various kinds of 
insurance, the law now reads that contracts * * * shall not be 
incorporated in any contract of insurance against loss or damage by 
fire, but shall be contained in separate and distinct policies, the con- 
ditions of which shall be submitted to the Insurance Commissioner. 

The opinion just rendered by the Attorney-General was brought 
forth by the refusal, to the mill mutuals, by Insurance Commissioner 
Cutting, of permission to issue in conjunction with a fire insurance 
policy, a form giving protection against Jeakage of sprinklers. The 
companies appealed to the Attorney-General, who says: “The statute 
quoted is to require not merely a separate contract of insurance 
against water, as provided in the act, but further to provide that such 
contract shall not be incorporated into the ordinary fire policy but 
shall be a separate and distinct instrument. I can see no other 
sensible construction of the words ‘separate and distinct’ policies. 
Provided, however, the contract against damage by water be an inde- 
pendent contract complete in its terms upon a separate policy, there 
is no objection to its being attached to an insurance policy. It must, 
however, not be a mere rider, but a contract complete in itself and 
capable of being enforced, whether there be a contract of insurance 
against fire, or not.” 

It is entirely probable that a thorough test will be made as to the 
legality of the Attorney-General’s opinion. Not only does it place a 
new interpretation upon the standard policy, but it is considered con- 
trary to the literal reading of the statutes. In the interest of har- 
mony alone, it is to be hoped that the opinion will not be sustained. 
In the meantime, the mill mutuals intend to add to the standard policy 
form, one which can be used to cover sprinkler leakage ; their intention 
being, it is understood, to make no additional charge therefor. 

The revised tariff which has been issued by the West Norfolk 
County Committee of the New England Insurance Exchange, apply- 
ing to Foxboro, Norwood, Wrentham, Walpole, Norfolk, Medway, 
Franklin, Medfield, and some other towns in that part of Massachu- 
setts, makes rates of sixty cents on protected dwellings and one dol- 
lar if situated more than five hundred feet from a hydrant, against 
a former rate of seventy-five cents. : 

On December 1, H. M. Fenton, connected as fire clerk with J. H. 
Madden, will become associated with Frank Gair Macomber. 

The insurance fraternity deeply sympathizes with H. J. Ide in the 
loss by death of his mother. 

Within a few weeks the Insurance Commissioner has successfully 
prosecuted numerous individuals for placing business in unauthorized 
companies. There are certain brokers and agents who, stimulated 
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by the prospect of receiving fat commissions, will place business con 
trary to law, taking their chances on being caught, and, if they are 
pleading ignorance and appealing for leniency on account of lost repu 
tation if brought into court. Unless affidavits are taken out in th 
regular way, so placing business is punishable by a fine of not less 
than $100 or more than $500. In all cases the offenders are being 
made an example of, the Commissioner declaring that it is his firn 
intention to stamp out such illegal practices. There are several cases 
now being investigated, and all the offenders are likely to be brought 
into court in the near future. 


N. P. Colby has been appointed inspector for the Agricultural, suc- 
ceeding Henry Hugard. 

The State fire marshal is gathering in the incendiaries in a manner 
which indicates a perpetual crop. 


The New England Insurance Exchange is considering a proposition 
which promises to meet with favor, for a scheduled risks committee 
of twenty members, assigned to the various divisions, to deal with 
such special hazards as boot and shoe factories, woolen and cotton 
mills, instead of a separate committee on each class of risk. 


There is, probably, no occasion for excitement or anxiety concern 
ing crude petroleum being stored under Boston sidewalks, as in any 
other unapproved way. There has been some inquiry regarding the 
matter, but further than that it has no interest at the present time. 


The millionaires’ town of Brookline, Mass., has decided to post- 
pone consideration of the project to insure its own property, believ- 
ing it would be more expensive than insuring through companies. 


President Edward Atkinson, of the Boston Manufacturers Mutual, 
is exhibiting a “fireproof” material known as “uralite,” made in 
Russia. It is said to be composed of silicate and asbestos, slightly 
flexible and inexpensive. 

B. B. Whittemore, agent of the 74£tna Fire, has been elected presi- 
dent of the Boston Old Schoolboys Association. 


The annual meeting of the Underwriters Bureau of New England 
was held on Wednesday. E. B. Cowles, of Field & Cowles, was re- 
elected treasurer, and G. W. Hinckley, J. B. Cornish and G. A. Fur- 
ness were chosen as executive committee. The managers’ report 
showed a total of 2200 risks on the books, an increase of 200 since 
the previous annual meeting. During the year over three thousand 
inspections were made by this vigorous little bureau. 


Life and Casualty Notes. 

The Supreme Council, American Legion of Honor, is the defendant 
in an action of contract by a beneficiary in a benefit certificate issued 
to recover $5000, less $200 sick benefit received. The plaintiff claims 
that she is not bound by the new by-law, because the contract of 
membership or insurance did not reserve to the defendant the power 
to change the terms of the agreement, as it is claimed that neither 
party contemplated that the beneficiary should receive less than $5000 
as long as there were sufficient members in the order to make one full 
assessment equal to $5000; and also because the by-law is unreason- 
able as not applicable to all members, as it only impairs or cuts down 
the benefit of some of them. 

Insurance Commissioner Cutting has now hanging in his private 
office pictures, appropriately framed, of ail the Insurance Commission- 
ers of Massachusetts, beginning with Elizur Wright and George W. 
Sargent, 1858 to 1866, this being a dual-headed commission. 


Corwin MacDowell, manager of the New England branch of the 
New York Life, is to be made agency director of the new office of the 
company on Milk street. 

The only change of note in the Massachusetts Insurance Depart- 
ments’ statement blanks this year will be in the line of securing more 
detailed and satisfactory reports from fraternals. 


The case of the Ancient Order of United Workmen, against which 
a bill in equity was brought to prevent the order from operating the 
classified system, and from paying more funds to the Texas organiza- 
tion, will be heard by the full bench of the Massachusetts Supreme 
Court. 
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NOTES FROM PHILADELPHIA. 

Last week the grand jury returned sixteen indictments charging 
murder and manslaughter against George McClemmy, the keeper of 
the grocery store at Tenth and Locust streets, where an explosion 
occurred last August resulting in the death of eight persons and the 
destruction of considerable property. It is alleged that McClemmy 
was responsible for the explosion, by reason of having kept on his 
premises a quantity of gasolene in excess of that allowed by law. 

George Lodge, formerly an extensive real estate operator and 
broker and insurance agent in the southern section of Philadelphia, 
pleaded guilty on November 20 to six indictments charging him with 
embezzlement as agent, and to an additional bill charging him with 
false pretense. By agreement of counsel, sentence was deferred for 
the time in order to give Lodge, through his friends, an opportunity 
to make restitution, he, in the meantime, to remain in prison. 

The trial of the suit brought by the defunct State Insurance Com- 
pany of Philadelphia to the use of its receivers, against Robert An- 
derson, formerly vice-president of the concern, to recover damages 
for the alleged wrongful conversion by Anderson to his own use of 
bonds valued at $5000, came to an unexpected ending several days 
ago when Judge Willbank directed that a verdict be rendered for the 
defendant. He stated that the books of the company were not prop- 
erly kept. 

Much to the satisfaction of the insurance community, the Stock 
Exchange has finally decided to again locate at the northeast corner 
of Third and Walnut streets. Work has again begun in earnest on 
the property, and it is proposed to expend something over $150,000 in 
remodeling the structure, the work to be completed in ten months. 

For the fourth time within thirty years, and the third time within 
eighteen months, the barn on the Delaware County Almshouse farm 
at Lima was totally destroyed, with almost all its contents, on No- 
vember 16. The loss is estimated at $12,000. The origin of the 
fire is supposed to have been due to incendiarism. Eight barns and 
mills in the vicinity have been burned with a month. 

The experience of the companies generally on abattoirs, pork-pack- 
ing and provision establishments in this city, has been rather unsatis- 
factory, there being but very few of them which have not had from 
one to three fires during their history. Since the great number of 
fires which have occurred recently in plants of this character located 
in other sections of the country, a number of Philadelphia under- 
writers have concluded that the class is undesirable at present rates, 
and there is a noticeable tendency to reduce lines to a minimum on 
risks of this class. 

Consternation was caused in the business section of the city be- 
tween 6 P. M., Nov. 20, and 8 A. M., Nov. 21, by several small fires. 
These fires were all evidently intentional, and besides causing great 
fatigue among the fire fighters, might have resulted in every case 
in serious conflagrations. The last one, however, proved to be the 
undoing of the rascal. A fireman on his way to breakfast, discovered 
the miscreant in the act of starting the last-mentioned fire, and after 
a lively chase caught him. He was arraigned at the City Hail, and 
gave his name as Charles McMenamin, fourteen years old. Assistant 
Fire Marshal Wilkins intimated that three other boys were im- 
plicated in the case. McMenamin has been sent to the Catholic 
Protectory instead of the House of Refuge as originally ordered. 

Some time ago it was stated in THe Spectator that “trouble 
seemed to be coming to the Samuel D. Hawley & Son agency in 
bunches,” and now, through the reinsurance by the National of Hart- 
ford of the Philadelphia business of the Lion Fire, they have lost 
the remaining first agency which they had, the only agency remaining 
being the second of the Scottish Union and National. Much sym- 
pathy is expressed with the firm over their unusual run of bad luck. 
Commencing next month, however, they will have an independent 
agency of the Northern of London, succeeding C. T. Evans. 


On November 20 the jury called to investigate the fire at Hunt, 
Wilkinson & Co.’s building at 1229 Market street, in which twenty- 
two persons lost their lives, requested Coroner Dugan to reopen the 
case and hear more testimony. This was agreed to, and Henry C. 
Lea, the owner of the building, testified that for fourteen years he 
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had received no communication from the Fire Underwriters Asso- 
ciation regarding the placing of safeguards against fire in his build- 
ings, or the making of alterations that would lessen the danger of fire. 
Inspector McDevitt, of the association, was also called and testified 
that it was impossible to fight fires in big stores where there was much 
floor space. Nothing could be done, he said, until the flames reached 
a wall, and that the placing of fire walls throughout the floors of big 
establishments would help the firemen to successfully fight fire 
therein. Later in the day the jury returned a verdict that the fire 
originated from a cause which could only have been cxplained by 
some of the persons who are dead; that the building was constructed 
according to the building laws, and it recommends certain measures 
as preventive means in similar cases hereafter. The principal of these 
is the placing of fire walls in large bulidings where a large open area 
is subject to conflagration. This is in line with Mr. McDevitt’s sug- 
gestions. 

At the annual meeting of the Philadelphia Fire Underwriters 
Association, the following gentlemen were elected members of the 
executive committee to serve for three years, viz.: Charles A. Hex-~ 
amer, representing a company of another State; Clarence E. Porter, 
an officer of a Pennsylvania company, and Charles H. Yarnall, an 
officer of a Pennsylvania company. The executive committee for the 
ensuing year will therefore be composed of the following gentlemen: 
Geo. E. Wagner, chairman; Charles Platt, Jr., vice-chairman ; Charles 
Williams, E. C. Irvin, E. L. Ellison, J. W. Miller, Jr., Charles A. Hex- 
amer, Clarence E. Porter and Charles H. Yarnell. Herbert Wilmerd- 
ing has been elected secretary of the association for the ensuing year, 
and John H. Packard, Jr., has been appointed assistant secretary. 


While the improvements to the building at 424 Walnut street, re- 
cently acquired by the National of Hartford, are’ not quite com- 
pleted, the interior work was so nearly finished on Saturday last as 
to allow W. L. Bradway, the local agent, to remove his office to the 
new quarters. Monday was quite a reception day, and the opinion 
generally expressed by the callers was that the new office is a de- 
cided improvement over the one formerly occupied by Mr. Bradway, 
and that the location is one of the best in the district. Mr. Bradway’s 
employees commemorated the occasion by presenting him with a large 
horseshoe of chrysanthemums and roses. 

The Girard Fire and Marine Insurance Company of this city has 
appointed Chadburn & Braden Minneapolis agents, to succeed J. C. 
Moody. 

Life and Casualty Notes. 

Francis S. Schmucker has finally severed his connection with the 
Stokes & Packard agency. He was formerly their casualty manager 
for the New Amsterdam, which company they lost some time ago. 
Mr. Schmucker has been. appointed special agent of the Ocean Acci- 
dent and Guaranty Corporation, Limited, under Johnson & Higgins, 
general agents. His office will be in the casualty department of the 
agency at 60 Manhattan building. 


The members of the Philadelphia Association of Plate Glass In- 
surers are still patiently waiting for President Adams’ notice for the 
meeting, which was to have been called about the middle of the 
month. There is a general feeling of satisfaction among these repre- 
sentatives over the cut in the price of plate glass by the trust. 





THE SOUTHERN FIELD. 

The record in this section is shining brightly, and leaves a smoky 
sensation in the eyes of the interested underwriters. A fire at Char- 
lotte, N. C., on November 19 cost about $50,000. This result was fur- 
thered by an accident to the waterworks equipment which failed tem- 
porarily. Another steamer loaded with cotton at Galveston, the Brit- 
ish ship Manchester Corporation, put into Newport News with fire 
in her cargo on the 19th inst. At Pensacola the pyrotechnic prepara- 
tion met a more timely discovery. In a bale of cotton of a cargo of 
16,000 bales, loading into the British steamer Cayo Largo, was found 
a bunch of cannon crackers in juxtaposition with a supply of sulphur 
matches, which always resent friction. The matter is being investi- 
The loss on the Armour plant at Huntington, W. Va., 
amounted to more than $30,000, and that at Murfreesboro, Tenn., on 
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the 22d, was $80,000, both covered by insurance. At Shreveport, La., 
on November 23 the destruction of the Shreveport Grocery and Cold 
Storage Company’s place entailed a loss of $45,000. 


The fire department at Vicksburg, Miss., is reported to be permeated 
by Tammanyism to an extent seriously detrimental to its efficiency. 


Electrical installations at Jackson, Miss., are reported generally 
unsafe, on account of service from grounded circuits. 


The Underwriters Agency of Louisiana, organized and operated by 
Messrs. Church and Offutt, claims the support of forty or more com- 
panies in its work in Louisiana and Mississippi, which are not covered 
by the Southern Inspection Bureau. 


The probability of the adoption by the Council of New Orleans of 
the lax regulations governing the handling of fuel oil as recommended 
by one of its committees recently, is not judged considerable by the 
insurance people and press of that city. 


A salutary effect must be produced by the conviction of M. Hauser 
on the charge of incendiarism at Wilmington, N. C., recently. The 
penalty adjudged was ten years in the penitentiary. The account of 
the elaborate saturation and preparation of the premises makes the 
extinguishment and consequent detection of the crime seem little short 
of providential and miraculous, as the place could hardly have been 
gotten into a more combustible condition. Commissioners Young 
prosecuted the case, and it was largely to his efforts that a prompt 
conviction was due. A similar case with a different ending is reported 
from Greenville, Miss., where a flagrant case of incendiarism in the 
premises of a family with a garlicky name was handled by the local 
authorities in a manner almost sympathetic. In spite of the strongly 
incriminating evidence set forth at the preliminary examination before 
the Mayor, the bond of $1000 was reduced to $500. This was signed 
by two of the most prominent citizens of the town, in consideration of 
a cash deposit, and the accused joined the “bird gang” forthwith and 
immediately. This occurrence is certainly not calculated to foster the 
confidence of insurance men in the city of Greenville. 


The Sumter Insurance Agency has been incorporated at Sumter, 
S. C., by Horace Harby, Marion Moise, I. C. Strauss and I. H. Moses, 
Jr. The company will conduct a general insurance business upon a 
stated capital of $6000. 


The Queen Insurance Company has begun civil proceedings at Nash- 
ville to recover $1250 paid to Rev. B. A. Cherry on a loss under policy 
at Estile Springs some time ago. The money was paid without- in- 
vestigation by virtue of the ministerial sanctity of the deposition of 
claimant. The defendant was expelled from his church recently. 


Life and Casualty Notes. 


The Mutual Reserve has installed J. A. Roush as general agent in 
the district around Macon, Ga. 


The Mutual Life of Kentucky has appointed J. W. Popham of 
Bowling Green, Ky., as manager for Nerth Carolina, domiciled at 
Raleigh. 

Charles D. Kline will be agent for the Massachusetts Mutual at 
Anniston, Ala. 

The Home Life Insurance Agency has been chartered at Yorkville, 
S. C., with John B. Lindsay as president, and James M. Starr, secre- 
tary. 





Insurance Blue Book and Guide. 


Tue twenty-ninth annual issue of this valuable British publication is now ready. 
Its contents include a complete directory of companies operating in Great 
Britain, a directory of principal insurance officials, the principal acts of Parlia- 
ment relating to insurance, tables of premium rates for life insurance companies, 
specimen bonuses allotted on life policies in the various companies, statements 
of the several companies as published during the current year, and a large 
variety of useful information in connection with insurance which will be found 
interesting to many American insurance men. Copies of this work may be 
btained of The Spectator Company, 95 William street, New York. Price, $1, 
bound in limp cloth, $2 in half morocco. 
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The Theory and Practice of Windstorm Insurance. 

BY FREDERICK L. HOFFMAN, STATISTICIAN.—FIRST ARTICLE. 

Just as accident insurance forms a proper supplement to life insur- 
ance practice, so the protection of property against windstorm dam- 
age and loss forms a necessary complement of the fire insurance busi- 
ness. For reasons which it would take too much space to discuss, and 
which .are in part self-evident, a tornado or windstorm clause cannot 
properly form an integral part of the fire insurance contract, as is the 
case with the lightning risk, which we may speak of as inconsiderable 
in contrast to the possibilities of windstorm damage. For the rea- 
son stated, special provision must be made for this class of risks, and 
the same must be provided for by special contracts, to the perfecting 
of which much time and study has been given during recent years. 

The St. Louis calamity in 1896 brought about a more clear and in- 
telligent conception on the part of the general public in all parts of the 
country as to the local need of some form of protection against the 
ever-present, though frequently very remote, risk of windstorm de- 
struction, and it is not going too far to say that the view is gaining 
ground that at least every mercantile risk ought to be protected by 
adequate windstorm insurance, to be obtained at reasonable and 
equitable rates. Thus far, it cannot be said that tornado underwriters 
have taken full advantage of the present and exceptional oppor- 
tunities, and tornado insurance is still a comparatively undeveloped 
branch of the general business of fire underwriting. It is hoped that 
this series of articles will do something toward a more extensive de- 
velopment of windstorm insurance in the States east of the Rocky 
mountains. 

The general theory of tornado underwriting resembles the science 
of fire rating, in that the rates must be deduced from the observed 
loss experience, according to the data previously discussed at con- 
siderable length. Much remains to be done in the direction of per- 
fecting our state of knowledge as regards the local incidence of risk, 
and it is clearly the duty of the National Weather Bureau to publish 
in full the data which have been collected by the government during 
the past twenty-five years. The available data are, however, sufficient 
to serve as a basis for intelligent action and for a more equitable ad- 
justment of charges to risks than has thus far been the case. This 
aspect of the problem has been separately discussed in a chapter on 
“The Rating Practice in Windstorm Insurance.” ‘ 

As to the general principles which should govern the business, I 
cannot do better than quote in full an admirable discussion of the 
problem by Mr. Dean, the secretary of the Springfield Fire and 
Marine Insurance Company, in The Oriflamme for August, 1896: 


With the increased demand and lower rates, it becomes imperative 
that tornado insurance shall receive the same discriminating care and 
good judgment as fire or life insurance. The companies have not 
been in the business long enough to obtain reliable data or averages, 
and their past profits arise largely from the fact that they have not 
had large lines in tornado-swept localities. The places where the 
companies have the heaviest lines are almost invariably places that 
have previously suffered from a tornado, the companies having as- 
sumed their lines after, instead of before, the storm. This cannot 
last forever. If St. Louis were struck by another tornado this season 
it would probably wipe a number of companies out of existence, and 
there would be a heavy advance in rates, or possibly all the leading 
companies would retire from the business. In the nature of things 
tornado insurance ought to yield a larger profit than fire business, as 
its averages should rest on a broader basis as to time and areas than 
those of fire indemnity. Experience has already made evident the 
necessity for greater care in regard to the distribution of lines; insur- 
ance to value; specific rates for exceptional hazard of individual build- 
ings and graded tariffs for those States peculiarly liable to storms. 

The hazard assumed by the tornado companies may be divided into 
two classes: 

1. That arising from hurricanes of large area, covering sometimes 
entire States. 


*[Copyright by The Spectator Company. This series of articles by Mr. Hoff- 
man, together with statistics and other matter prepared by him and published 
by The ctator Company in the well-known phlet entitled “Windstorm and 
Tornado Insurance,” will constitute a new edition of that work, to be issued 


during the winter. The new edition will contain numerous illustrations, showing 
the formation of tornadoes, their course through country and cities, and ex- 
amples of the devastation wrought by them.] , 
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2. That arising from tornadoes covering narrow strips, ranging 
from § to 100 miles in length. 

Hurricanes, or windstorms, create a large number of small losses, 
or total losses, of frail buildings; while tornadoes destroy or damage 
everything in their path, causing ruinous losses to the companies 
where their risks are concentrated in a small area,.as in towns or 
cities. As to hurricanes there can be no distribution of lines that 
would benefit the companies, but as to tornadoes, which generally do 
not exceed two or three city blocks, in width of total destruction, 
there is room for agents, who represent two or more tornado com- 
panies, to lessen the total liability of these companies by distributing 
their risks along north and south lines, instead of east and west lines. 
This is a very simple matter, and by watching it, agents can, in most 
cases, give their patrons the indemnity they require without piling 
up lines that are dangerously heavy for their companies. 

In the matter of insurance to value there is a constant pressure on 
the part of the public to induce the companies to carry trifling 
amounts of insurance on valuable property; generally about enough 
to replace chimneys or broken windows, or pay for damage to con- 
tents arising from leaky roofs or broken show windows. When prop- 
erty is insured for less than half its value the advantages are all on 
the side of the assured, and no agent can honestly offer his company 
a tornado risk when the insurance does not equal at least half the 
value of the property. The equities of the case are too apparent for 
discussion; and present rates demand a rigid enforcement of this re- 
quirement. * * * 

The time must come when tornado risks will be specifically rated, 
each building paying for its own hazard, as in fire insurance. We 
believe this to be practicable, for the reason that aside from churches, 
the number of these buildings, of exceptional hazard, in each town is 
limited. Buildings of this kind should pay at least double rates, and 
by concerted action local agents could, from an insurance map, 
easily determine in a few minutes which buildings in their town were 
entitled to be classed as double-rate buildings. A list of such risks 
could be printed on sheets the size of their tariff blanks, and copies 
sent to their companies. In this way every town in a State might 
easily be rated in a short time without trouble or expense. It is as 
much for the interests of the public as a matter of justice to the com- 
panies that exceptional risks should pay their proportionate rate for 
indemnity. 


There is nothing that I can add to this admirable and well-reasoned 
statement of the general principles which should govern in the or- 
ganization of the windstorm insurance business as a branch of fire 
underwriting. It would neither be possible nor desirable to limit 
this form of insurance to tornadoes since it would be practically im- 
possible to obtain verdicts in legal complications, certain to arise, 
as to whether a destructive storm had or had not been a tornado. 
Otherwise qualified experts of the weather bureau could not be re- 
lied upon for legal definitions, since in the nature of things, and as is 
well known and admitted, it is often impossible to define the nature 
of this class of storms with accuracy and precision. True, tornadoes 
are very rare, and hence for the best interests of the public and of the 
companies, the business must be made to include all forms of violent 
winds, excepting damage done by storm, waves or floods. 

Years of practice alone can determine the expediency of minor, yet 
important, aspects of the business of windstorm insurance. Thus, 
experience shows that in numerous cases claims have been presented 
under fire insurance contracts on the plea that the destruction of the 
risk had been caused by lightning. I quote the following extract 
from an article in The Inter-Ocean some time during 1896: 


Many owners of demolished or damaged buildings have sent in 
claims for both tornado and lightning losses. Some tack on a fire 
loss when fire broke out in the debris after the storm. There seems 
to be a motive on the part of certain policyholders to get something 
out of the companies if possible. A few specific claims were taken 
up and discussed. It seemed to be the prevailing opinion that the 
‘laims need a thorough investigation, and they will be resisted if the 
olicies are not involved by them. Most companies have instructed 
their agents not to commit the companies in any way. In case the 
ompanies showed any inclination to meet these multiform claims 
t is likely that owners of residences would begin to send in proofs 
floss by the wholesale, and many have already done so. 


As a pertinent illustration I quote the following case: A loss claim 
vas presented after the St. Louis tornado by the St. Louis Refriger- 
tor & Wooden Gutter Company, on account of a fire which occurred 
mmediately after the tornado. Conclusive evidence was obtained 
hat the building was first blown down (thus voiding the fire policy), 
.nd that the fire then started succeeded in destroying what was left. 
Such cases have been of sufficient frequent occurrence to impose 
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upon the companies the utmost care in the wording of the fire and 
windstorm insurance contract. 

As a general rule special contracts are now issued by all the lead- 
ing companies covering the windstorm insurance risk. An examin- 
ation of a number of contracts which I have before me shows that the 
nature and limitations of the same are but imperfectly indicated in the 
phraseology adopted. Thus, the contract of one leading company is 
plainly stamped on the outside, “Tornado Policy,” but the contract 
itself provides “against loss or damage by ‘Tornadoes, Windstorms 
and Cyclones.’” Since every tornado and cyclone is a windstorm 
there is evidence of an absence of intelligent appreciation of the real 
risk involved in this form of insurance protection. 

The necessary qualifications and restrictions in the liability implied 
in the contract are set forth in the following extract from the policy 
of one of the leading companies transacting windstorm insurance: 

This company shall not be liable for any loss or damage caused 
by hail, whether driven by wind or not; rain, snow storms, frost, 
cold weather or blizzard; nor for loss or damage to grain or hay in 
stacks; nor for the blowing down of church steeples, windmills, 
windpumps, smokestacks, hay, grain or strawstacks, temporary or 
board roof additions; nor for loss or damage to buildings (or their 
contents) in process of construction, unless same are entirely en- 
closed and under roof; nor to buildings (or their contents) standing 
upon posts, unless such posts are securely and completely braced 
and fully sheeted between the building and the ground; nor for loss 
or damage to buildings (or their contents) when covered with straw, 
hay or thatched roofs; nor for loss or damage to live stock caused, in 
whole or in part, by wire fences; nor for any loss or damage caused 
by fire or lightning; nor for any kind of loss or damage from the 
presence or agency of high water or overflow. In case of fire occur- 
ring subsequent to any loss or damage by tornado, windstorm or 
cyclone, the liability of this company under this policy shall. attach 
only to such loss or damage as occurred previous to said loss or 
damage by fire, and for no loss by fire whatever. 

A most important part of this proviso is the denial of liability “for 
loss or damage from the presence or agency of high water or over- 
flow.” Storm waves and floods are the usual results of West India 
hurricanes on the Gulf and South Atlantic coast States, representing a 
contingency for which the ordinary windstorm insurance policy can- 
not provide. Insurance protection against loss or damage by storm 
waves, floods and overflows is an experiment of the future, and not 
only one of great promise, but also a form of protection which is 
feasible, and for which equitable rates can be calculated on the basis 
of observed experience along the large rivers of the United States. 
I hope to be able to present some data bearing on this matter in the 
near future. 

Whether windstorm policies cover all risks of damage or loss by 
winds and storms of every description is not quite clear from the 
reading of some of the contracts which I have inspected for this 
purpose. In fact, the following quotation from an exchange would 
indicate that efforts have been made to restrict liability to storms of 
considerable violence. The provision was suggested to the com- 
panies by the Western Union “with view of saving money.” It 
reads as follows: 

It is the true intent and meaning of this policy that no loss nor 
damage shall be covered which is not directly caused by a wind- 
storm of sufficient force or violence to be properly designated as a 
tornado or cyclone. Hence, where the main structure of the build- 
ing is otherwise essentially uninjured, this policy will not cover loss 
nor damage caused by the blowing down of chimney tops, loose 
boards or shingles, blinds, shutters or screens, weather vanes or 
lightning rods. Nor will it cover loss or damage by hail, whether 
accompanied by wind or not, or by a blizzard, lightning, fire, cloud- 
burst, or flood, nor live stock coming into contact with a wire fence; 
nor shall there be any liability for loss by theft or for loss or damage 
resulting from an ordinance of law regulating the construction or 
repair of buildings, or by the interruption of business, manufacturing 
processes or otherwise. 

If these provisions are carefully read, it is apparent that an effort 
is made to materially restrict the liabilities of the companies. Little 
good can come from a shifting policy, which, in time, will bring the 
business in disrepute as one in which lawsuits are more likely to fol- 
low than the payment of implied obligations. The word “Storm” 
needs a more careful definition than is found in the dictionaries, and it 
will be better to accept a broad definition which will include the risk 
of all damage and loss caused by winds of every degree of velocity. 
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A most important point in the writing of windstorm contracts has 
not been overlooked, and that is the restriction of the liability of the 
company to the damage done by storms and excluding loss caused by 
lightning or fire. Most of the policies which I have seen contain a 
clause.covering this point. 

Some contracts also cover specificially the point that the company 
will not be liable for damage by storm waves, etc., as stated in the 


following, “Tornado: Damage Clause,” attached to the Southern 


policies of a large company. “It is also understood and agreed that 
this company shall not be liable for any loss or damage that may 
occur by reason of high water, high tides, floods and freshets, 
whether accompanied by wind or not.” The importance of this clause 
has already been pointed out, and its insertion in all contracts seems 
to be a logical necessity. 

Of course, there are many minor points of practice which could 
be discussed to advantage, but for which I have not the space. Thus 
an important factor in making for safety in the transaction of wind- 
storm insurance is the coinsurance clause, usually for 50 per cent, 
which forms an integral part of every policy issued by responsible 
companies. The clause requires no explanation, and is merely re- 
ferred to as part of the general discussion. 

In conclusion, I may quote the usual questions, to be answered by 
the agent in the daily report to the company. The following are the 
most important: 


When was the building built? 

Material of building? 

Material of roof? 

Cash value of the building insured? 

Value of the contents insured? 

For what is the building used? 

Any other tornado insurance on above property? 

If so, give amount. 

Has this company any other tornado insurance within 500 feet? 

Have you personally inspected the risk? 

Do you recommend it? 

The usual diagram descriptive of the fire risk forms part of the 
agency report, showing the kind of building, occupancy and situation 
within 150 feet of the property insured. 


The commission paid upon tornado business is usually 15 per 
cent, but at times, and especially in St. Louis, the commission has 
been as high as 25 per cent, and I belieye in some instances 
30 per cent has been paid. Certainly every inducement should be 
held out to develop this class of insurance protection, and 15 per cent 
would not seem too much for this class of contracts. Care- 
fully prepared literature should be supplied to the agents in every 
locality, having some special reference to the local windstorm lia- 
bility, with possible illustrations of local storms of considerable 
violence. The intelligent education of the public to the needs and ad- 
vantages of windstorm insurance by means of carefully prepared 
leaflets forms one of the most important elements of success in the 
larger development of the business. While the theory and practice 
of windstorm underwriting leave much to be improved upon, the 
business has reached a stage where its success can no longer be 
questioned, and where its safe and profitable transaction is no longer 
doubtful. Whatever contributes to improve the theory, and espe- 
cially the rate adjustment of charges to local liability in the manage- 
ment of windstorm insurance, cannot fail to promote the rapid and 
considerable development of the business in all parts of the United 
States. 

[To be Continued.] 





—The Title Insurance Company of New York has been organized, with 
a capital of one million dollars. Officers have been elected as follows: 
John D. Crimmins, president; Edgar J. Levey, vice-president and general 
manager; Cyril H. Burdett, secretary. Among the directors are William 
H. Gelshenen, Charles W. Morse, Ashbel P. Fitch, Charles T. Barney, 
Henry W. Taft, Edward C. Schaefer, Ed. M. Burghard, George Zabriskie, 
Francis K. Pendleton, James A. Deering, John I. Waterbury, William P. 
Havemeyer, Theodore F. Miller, Casimir Tag, Theodore F. Jackson and 
Arthur Terry, 
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CORRESPONDENCE. 
BIRMINGHAM, ALA. 


[FRoM OUR OWN CORRESPONDENT. ] 

There is a great deal of interest in this section in the bill to establish 
a department of insurance and banking in the State of Mississippi. It 
is now practically conceded that the Governor will recommend the pis- 
sage of the bill drawn up by Auditor Cole. This bill carries with it soine 
items that have been the source of much worry to both insurer and insured 
for a long time. 

Section one provides for establishing the department on October i, 
1902, and designating that it shall have control of insurance and banking 
in all their. ramifications, including insurance, banking, trust, safe de- 
posit and indemnity, mortgage, investment, building and loan, corpora- 
tions, associations and orders. 

According to section two the chief officer shall be called the Commis- 
sioner of Insurance and Banking, that he shall be appointed by the Goy- 
ernor to hold until blank day of January, 1903, that he shall possess the 
same authority as the Secretary of State, that no person shall be ap- 
pointed or elected who is in any way connected with auy business af- 
fected by the position, that his term shall be four years, that he shall 
receive fees, that he shall give a bond of $10,000, to be approved by the 
Governor. 

Section three deals only with appointments of deputies; 

Section four has to do with the compensation, pointing out that the 
Commissioner shall receive fees and that the fees must pay his as well 
as all helpers’ salaries; 

Section five provides for the transfer of all books and papers now in 
other departments and pertinent to the proposed department to the 
latter. 

Section eight provides for rooms; 

Section nine provides for annual reports to the Governor and biennial 
reports to the legislature. The Commissioner is also to report to the 
legislature any changes which he considers would tend to the better- 
ment of the devartment. 

Section ten says that it shall be the Commissioner’s duty to 

Either personally, or by some competent person appointed by him, to make a 
careful examination at times of the business of the concerns under his super- 
vision. For this purpose he shall be authorized to administer oaths, summon 
and qualify witnesses under oath, examine the directors, officers and agents of 
such concerns, and shall have free access to all of its books and papers that relate 
to its business and the books and papers of any of its agents or other persons 
in relation to its affairs, transactions and condition. 

Section eleven requires that all reports are to be kept on file for record 
in the office of the Commissioner; 

Section twelve is the big one. It says: 

Whenever it shall appear to the Commissioner of Banking and Insurance from 
any report submitted or examination made under the provisions of this act, or 
otherwise, that any of the concerns mentioned in section 1 of this act has failed 
to comply with the law, or if it, its ofhcers or agents refuse to submit to ex- 
amination or to perform any legal obligation in relation thereto, or that its 
condition is such as to render its further proceedings hazardous to ‘the public or 
its stockholders or policyholders, it shall be the duty of the Attorney General 
or district attorney, under his direction, on notice by the Commissioner of 
Banking and Insurance, to institute such proceedings as are authorized by law, 
and to prosecute same to final judgment. And it shall be the duty of the Com- 
missioner to revoke or suspend all certificates of authority granted to such con- 
cern or its agents, and shall cause notification thereof to be published in one or 
more newspapers published in this State, and no new business shall thereafter 
be done by it or its agents in this State while such default or disability con- 
tinues, nor until its authority to do business is restored by the Commissioner. 

All acts in conflict are repealed by section thirteen. 

Birmingham, Ala., November 23. 


BUFFALO. 


[From OuR OWN CORRESPONDENT. ] 

There are sensations in insurance circles here these days, the war 
of the agencies of the three great life insurance companies having al- 
ready furnished material for years of gossip among life agents, and the 
end is not yet. As to what has been done so far the facts run about thus: 
Dr. S. M. Pearman, as agency director of the Buffalo office of the New 
York Life, has, according to his own statement, taken practically all the 
field force of both the Equitable and the Mutual, which means that he 
has engaged Manager A. F. Aird and his entire force of fifty-eight men 
from the Equitable, and Local Manager Garnett with the eighteen men 
who were under him at the Mutual office, leaving the agency firm of 
Bayliss & Co. with only the junior member, F. D. Bewley, and a man or 
two. Mr. Garnett has opened a new office for the New York in the Elli- 
cett Square, and Mr. Aird takes Dr. Pearman’s place in the main office 
of the Mooney block. Other agencies of the smaller class have also lost 
to the New York, as for instance Local Manager Summerhays and Agent 
Hart of the Provident Savings office. The Equitable has also lost 
Manager Robido at Niagara Falls. The-war is on to stay, for it is an- 
nounced that after the banquet that is to be given to celebrate the 
“scoop” Dr. Pearman will pack his grip and descend on some other city 
in the same fashion. He is a bad man to fight, and as it is said that 
the town is already selected it is time that the other agencies there set 
about diligently to corraling their men and feeding them on ‘‘sugar’’ as 
a straight diet. Mr. Curran of the Equitable home office is here to bury 
the remains. It appears to have been the first intention to turn over 
the Equitable office in the Erie County Bank building, where it has been 
so many years, to the New York, as Mr. Aird held the lease of it and 
some of the newly obtained New York agents are located there now, ut 
it has been decided to let the Equitable retain the empty shell. Other 
agents are in consternation, and do not hesitate to say that the war lias 
injured the life insurance cause in the city for a long time to come, 10 
matter what is done next. 

The Buffalo Board of Fire Underwriters is still hesitating over ‘he 
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step to be taken in regard to a new manager who shall be pledged to 
the companies direct through the special agents. The selection of Secre- 
tary Frederick of the State Underwriters for that position was made by 
the advisory committee some time ago, but has not been confirmed yet, 
although it may be at the next meeting. So far as appears none of the 
local agents desire to submit to the rule of an outsider in this way, but 
so many of them feel that they are not free to act that there is really 
but one thing to do and that is to confirm the appointment. If it should 
appear that the companies are less determined on the move than the 
special agents represent there might be a stampede yet, but this is un- 
likely. 

There is an effort all along the line of fire insurance to escape the 
advancing rates, which in Buffalo are now about back to the normal of 
the days before the late rate wars. The companies are so little satisfied 
with present earnings, in fact are so thoroughly frightened over the 
outlook, that the insured are looking for relief, and as often as any class 
of insurance is offered at easier rates it is going to be taken. Buffalo 
lumbermen, for instance, are placing as much of their insurance as they 
can in the Lumber Lloyds, especially as several of them are stockholders 
in the one not long ago established under the auspices of the National 
Lumber Dealers Association. 

Canal insurance did not earn anything of account for the companies 
this season and the final footing may show a loss. The rates are up to 
former figures, but the boats are all old now and they go down at their 
own shadows. An enlarged canal and there would be new boats, but 
never without it. 

The move to establish a personal accident board here is progressing 
but has not yet reached a complete organization. Possibly this will be 
accomplished at the next meeting. No effort will be made to fix rates, 
but certain abuses will be looked after. 


Buffalo, November 23. CATARACT. 





COMMUNICATIONS. 


Twisting a Cure for Rebating. 
[To THE EDITOR OF THE SPECTATOR.] 


Judging from the temper shown by one who attempts to reply to 
my lettter of Oct. 24th, we need only to remember that it is always the 
hurt dog that howls. He says that he is not prepared to say that the 
cases cited by me are not titfe. I furnish names, numbers and dates, 
with all other full particulars, and ask no one to take my word. You 
will find these enclosed. Nor are they exceptional, except as to size of 
policies quoted. I can furnish hundreds of others just as exceptional. 
But as for the case he cites, it is manifestly untrue, and would neither 
be quoted or believed by any man who has ever had one week’s ex- 
perience in life insurance. No man ever knew of such a case as he pro- 
fesses to quote. His $25,000 ordinary life policy, taken at age 40, 
being worth at the end of the 20 year dividend period either $23,000 or 
even simply $20,000, is simply absurd. Neither his company nor any of the 
“Racers” ever matured any such policy having any such results. He says 
“and the cash value of the same (meaning the simple ordinary life policy) 
was then estimated at about $23,000. Oh! those estimates! They remind 
me of the expression used by a lumber merchant of this city to an agent of 
the company represented by the man from Peoria, who was afraid to 
sign his name to his letter. In that case the merchant had just been 
shown that results on a policy just matured upon his life were nearly 
$5000 less than the “‘estimates’’ furnished him at time he applied for the 
policy. He became greatly enraged and said to the agent, ‘‘You are mighty 
small on results, hell on the estimates.” The man afraid to sign his 
name leaves out in this recital of the data of this imaginary case the 
fact that in surrendering the first policy, a paid-up policy of some little 
value would have been given, as he says that three premiums had been 
paid thereon, unless three premiums of $805 each paid to his company 
failed to purchase any kind of paid-up policy worth mentioning, as he 
omits that entirely, which would be a “‘suppressio veri’’ in order to bolster 
up a supposititious case, and merely supposititious so far as results are 
concerned. 

Mr. Editor, neither vou nor this nameless man from Peoria answer 
the question I submitted, nor can either of you do so. If Smith, being a 
real estate agent, sells Brown a house, and C, also a real estate dealer, 
believes he has one far better, so satisfies Brown, and sells him (Brown) 
his (C’s) house, is he (C) censurable? If not, the substitution of the 
word “‘policy’” for ‘“‘house’”’ will not alter the case. 

This ‘‘green goods” man from Peoria works himself up and fumes 
out invocations of the law; failing in ability to argue, he adduces one 
single mythical case, and then raves. 

If he is one of the men who make such estimates in trading off his 
rebated policies as he has in the mythical case he cites, he would have no 
occasion to invoke the law, for in most of our States there is a law against 
getting money under false pretense that would justly apply to the agents 
of a company who sell their policies by the use of estimates they know 
to be absurd, and wash them down with rebates, they knowing that 
these companies have never paid a single policyholder anything like 
the amounts estimated. Companies that will steal the agents of another 
company in large batches, and hire lying experts to work off their 
policies, to palm off deferred dividend contracts that don’t accumulate, 
receive dividend schemes which mean that if you die during the term 
your dividends stay in the company’s hands, and that if you live, you get 
just whatever the company sees fit to apportion, for such men to talk 
about honorable dealing is like Satan rebuking sin. I always have, before 
taking up or twisting a policy, requested the holder to show my proposi- 
tion to the agent from whom he got the policy, and ask him to meet me, 
but as one said recently, ‘Since you showed me how that fellow lied 
to me with his estimates, he won’t meet me, much less come here to meet 
you.” 

Mr. Editor, I have caseg in which one man, who had been twisted by 
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me, has twisted his relatives, by showing them how he had been im- 
posed upon by deceptive estimates and rebates; one in which a man 
twisted his brother, one a son, one two nephews, one a partner, and 
last, but not least, a prominent lawyer who twisted his own policy from a 
certain company into the company that pays those “larger dividends.” 
What must be done with these men? In all these cases they have been 
rebated nearly the whole of the first year’s premiums by the expert liars 
who peddled the policies of the great “‘sell at any price’’ companies. One 
cure for rebating is “‘twisting;’’ that is, working a cure, see how the re- 
baters squirm as the “‘twister’s’”’ knife cuts open and exposes the rotten- 
ness of their lying estimates. One other cure there is, that is for such re- 
bating companies as the one represented by the scored man from Peoria 
to adopt the remedy of larger dividends; that would settle the whole ques- 
tion, as agents of these companies can’t twist anything; but the remedy 
would require lower commissions, less extravagant methods, and lastly 
would necessitate a lower rate of mortality. The average combined death 
and expense rate as shown by THE SPECTATOR has for the last twenty 
years been from $2 to $4 greater in the rebating companies on each and 
every thousand of mean insurance than in that “larger dividend company” 
so feared by that timid man from Peoria. 

Let all these companies try for smaller expenses, lower mortality, 
honest treatment of all policyholders alike, stop lying, tell the truth, 
and then men may begin to believe that your policies are worth the full 
rates cheerfully paid by them for those of that “larger dividend com- 
pany,’ the mention of whose name gives the rebaters nightmare. Can 
these debauched officers and agents reform? If not, their case is hopeless, 
as men won’t pay full rates for their policies under any name they can 
invent. D. HUMPHREYs. 

Norfolk, Va., November 22. 





CASUALTY INSURANCE. 


—George E. Hamilton succeeds Judson T. McCull as president of the 
Lawyers Title and Guaranty Company of Washington, D. C. 

—City Trust and Guaranty Company of Washington, D. C., is making 
inquiries of a number of Western States as to conditions for admission. 

—Northwestern Accident and Benefit Association of Oshkosh has been 
amalgamated with the Union Mutual Accident and Health Association of 
Madison, Wis., under the title of the former. 

—North American Accident of Chicago is now making direct contracts 
with producing agents in Wisconsin. General Agents L. A. Wheeler & 
Ce. of Milwaukee will continue as local agents. 





—Peninsular Accident Society of Bay City, Mich., commenced business 
on the first of October. Its officers are Dr. William Kerr, president: 
William O. Clift, secretary and manager; F. A. Scutt, treasurer. 

—A prominent casualty company advertises in another column for ex- 
perienced claim adjusters and investigators. Men of experience in this 
line will be able to make profitable connections. 


—Insurance Commissioner Dearth of Minnesota ru’es that the insurance 
of physicians against suits for malpractice may be carried on in that 
State, arguing that any mistake would be an accident, and therefore 
liable to be covered by insurance. 


—Life Annuity Policy of the Preferred Accident, recently issued, is 
proving very popular. It provides $10 weekly until death in event of 
accidental loss of both eyes or two limbs, also $10 weekly to the bene- 
ficiary during lifetime in case of accidental death. 


—An order passed by the city council of Chicago, directing that bonds 
of the National Surety Company should not be accepted until the com- 
pany had repaired some defective paving, has been rescinded. The order 
was passed owing to a misapprehension of the facts. 


—Wm. H. Street, who has heretofore been resident agent at Butte, 
Mont., for the Preferred Accident of New York, will on Jan. 1 become 
State agent for that company for Montana. Mr. Street has made a 
phenomenal record in personal writing, and is believed to have secured 
a larger amount of personal accident premiums in a single day than any 
other living agent. 

—Accident insurance companies engaged in railway instalment busi- 
ness have come to the conclusion that rates in that branch must be in- 
creased. A study of the experience for the last six years shows a loss 
ratio of sixty per cent, and it costs about forty per cent to place it on the 
books. Efforts are being made to secure co-operation in advancing the 
rates. 

—Last week our Southern correspondent stated that E. M. Durant 
and Frank M. Butt had established a general agency at Atlanta for 
Georgia and South Carolina, to represent the Ocean Accident and Guar- 
antee, which was an error. E. M. Durant & Co. of Atlanta have repre- 
sented the London Guarantee and Accident for a year, and Mr. Butt has 
recently joined the firm. He will spend most of his time at Atlanta, 
still retaining, however, his agency at Augusta, Ga. The Ocean Accident 
is not in any way connected with the office. 
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EMpPLoyvers’ LIABILITY BUSINESS BY STATES. 


The premiums received and losses paid in tgoo by each of fifteen stock companies transacting employers’ liability insurance, in each 31 


twenty-nine States, are shown in the following tabulation : 
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NEWS OF THE WEEK. 


Equitable Buys Paris Real Estate. 


A CABLE dispatch from Paris announces that the Equitable Life of New 
York has acquired the entire triangle fronting on the Place de l’Opera, 
the Boulevard des Capucines and the Rue de la Paix. Vice-President 
James H. Hyde confirms the truth of the story, negotiations for the pur- 
chase having been in progress for some time. He adds: 

We believe we have made a great bargain in real estate. There is no 
locality which will increase faster in value, and, as a matter of fact, the 
present rentals bring a handsome return on the investment. It is one 
of the choicest sites, if indeed it is not the choicest site, in Paris, being 
situated on the three most prominent streets of the city, and we have 
. secured it at a bargain. We believe the purchase will prove a source of 
gratification to all our policyholders, and be of special interest to all 
Americans who have visited Paris. Our future plans regarding this plot 
we are not yet ready to announce. 

This property has a frontage of over 300 feet, and is acknowledged by 
experts to be perhaps the most valuable piece of property in Paris not 
occupied by public buildings. The price paid has not been announced, 





although it is supposed to be in the neighborhood of $1,200,000. All the 
buildings on the site are now rented, and it is said the property will net 
a good rate of interest as it stands. The Equitable already has property 
in Paris valued at $825,000, and in making this purchase has looked to the 
future, so as to be in position to facilitate the handling of its increasing 
business. 





Shumard’s Excess Commission Offer 
WHEN M. A. Shumard & Co. of Dallas, Tex. (general agents for the 
German of Freeport), issued their recent confidential letter to some of 
their agents, offering thirty per cent commission on increased business, 
it stirred up quite a commotion in the South. Managers of other com- 
panies, and even the secretary of the German, could scarcely believe 
that this offer was made with the knowledge and authority of Mr. 
Shumard. Secretary Trembor is quoted as saying: 

We are offering no premiums for business, and do not have to. It is 
coming to us in generous quantities legitimately, and we can hardly 2°- 
count for this bad break on the part of our general agents. We are i:- 
clined to believe, however, that it must have been the act of some ove:- 
officious employee, as it does not sound like Mr. Shumard at all, acd 
might have been issued in his absence. Our general agents ean ho.i 
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their own, as can the company, without resorting to such unbusiness- 
like methods. 

Notwithstanding this disavowal and criticism by Mr. Trembor, Mr. 
Shumard disclaims any accountability to the company, saying that ‘‘the 
company has nothing to do with what commissions I pay or do not pay. 
That is my funeral.’”’ He proceeds to justify his action by alleging that 
other companies are paying excess commissions, and that his special 
agents have heretofore been obliged to witness the loss of risks to “‘holier 
than thou’”’ companies. He states that at least two other leading Ameri- 
can companies have tried the excess commission plan, and that he has 
himself done it twice before. Finally, he states that the letter contain- 
ing the offer did not go to more than twenty per cent of his agents—only 
having been sent to those needing a special incentive. This being true, 
it seems to afford the remaining eighty per cent of his agents a good 
opportunity to file objections. 

Among the charges made by Mr. Shumard against tariff companies is 
the following: 

Why, right under the nose of the S. E. T. A., in the headquarters town 
of that organization, if they don’t know it they are blissfully ignorant, 
“excess commissions” are paid in the strongest union offices—at least in 
one, dead sure. 

If possessed of ordinary prudence, Mr. Shumard would scarcely make 
so direct an accusation unless prepared to substantiate his charge; for 
it is natural to assume that the South-Eastern Tariff Association will 
feel called upon to take cognizance of it. 





Promotions in the Bankers Life of New York. 

THE executive officers of the Bankers Life Insurance Company of the 
City of New York have found it necessary to organize a bureau for the 
care of policy claims and to look after the legal questions constantly 
arising incidental to its rapidly increasing business. It has therefore 
promoted Dexter L. Stone to the charge of this bureau, with the title of 
solicitor. Mr. Stone has acted as superintendent of agents, which posi- 
tion will now be filled by Morris Sutherland, former inspector of agencies. 
Robert F. Moore, connected with the agency department, has been 
appointed assistant superintendent of agents, and E. C. Ogborn, who has 
been assisting Mr. Sutherland, has been assigned to the post of inspector 
of agencies. 

The new department will have charge of the many legal questions 
which are constantly coming up in an active life insurance company, 
and its creation is testimony to the merits of the men promoted. With 
this increase in its official staff the Bankers Life is in a position to still 
further extend its operations. 





Reciprocal Generosity. 


TRULY a most munificent offer is that which Rowell & Co., the adver- 
tising agents, make us. It is to pay us “$36 net” for the weekly insertion 
of a quack medicine advertisement in this paper for one year. The price 
is not to be paid in cash exactly, but in advertising in one or another or 
all of the Rowell publications. We have taken the offer into serious con- 
sideration, and finally concluded to give the said advertisement one in- 
sertion in our capacious and hospitable waste basket. For this we make 
no charge whatever. These Rowells can’t outdo us in generosity.—In- 
surance. 


A similar proposition received from Rowell by THE SPECTATOR was 
also consigned to the waste basket, and we are fully convinced that it 
will do the advertiser quite as much good as though printed in any of 
Rowell’s publications. That individual issues a sort of newspaper direc- 
tory, in which he claims to give the rating, as to circulation, of the news- 
papers and magazines of the country. We have positive knowledge that 
some of his so-called ratings are merely guesswork and largely under- 
state the circulation of the journals in question—probably because they 
did not respond favorably to the numerous appeals made for advertising 
patronage of the misleading and untrustworthy directory published for the 
glorification and profit of the said Rowell. 





Is the Average Policy Adequate Protection ? 


Tne fact that T. H. Kelly, one of Sydney’s most respected citizens, who died 
quite peng & held policies on his life for the handsome total of $350,000 (sum 
insured and bonus additions), suggests the above query, says The Citizens Staff 
‘ecord. And it will be well if the members of the field force give it special con- 
sideration, because they are expected to gauge the public’s premium paying 
capacity, and advocate the amount of the policy accordingly. e do not counsel 
what is known as overinsurance—we always regret to see a reduction in the 
sum_ insured which sometimes follows from the policyholder undertaking too 
much in the beginning; it is regrettable enough when altered circumstances 
ecessitate it. e premium should not prove a positive burden to the wage- 
rner. Life would be gray, indeed, were this the case. Many a policy has been 
continued altogether because the premium has been found to io a drag, and, 
all are aware, the abandonment of a policy is financial loss to those concerned. 
Sut if overinsurance, that is, insurance disproportionately large to one’s means 
ard responsibilities is to be avoided, underinsurance is certainly to be con- 
demned. It cannot be seriously maintained that the average policy of to-day 


is an ample cover of one’s interests and obligations. The man with a wife and 


een 
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family, for instance, has a poor idea of the monetary value of his life, when he is 
satisfied with a policy for $1000. Such a policy, of course, is a commendable be- 
ginning, and if it is taken out when a man is young and his responsibilities are 
light, there is little to cavil at, but as his responsibilities increase, so should the 
amount of his insurance. Life insurance is neither a luxury nor an experiment. 
It is a necessity, and is certain to become a greater necessity as the years roll 
on. Every man’s life has some monetary value—it remains practically with him- 
self what assessment is made of it. Life insurance at all events provides him 
with the best means of measuring it, and out of a feeling of self-respect, if for 
no other reason, he should fully avail himself of its advantages. 

We are not dealing with the question of “big game,” glad as we are to see its 
capture. We are at present not exhorting the staff to lay the mercantile and pro- 
fessional classes of the community under large contributions, although the 
amount of Mr. Kelly’s insu:ance indicates what might be done in that direction. 
What we want the staff to consider is the adequacy or otherwise of the average 
policy of those among whom their main energies are employed. And the ques- 
tion they have to put to the public is “are you adequately insured?” not simply 
“are you insured?” Let any man of sense and feeling, who is the holder of a 
policy for $1000, ask himself what return it would bring his widow and orphans 
should death carry him off, and we are sure it will cause him much mental un- 
easiness. It cannot possibly compensate for the absence of his wages. It must 
make their lot harder—the battle of life must become more bitter. We know of 
certain sentimental objections to making widowhood too attractive, but the 
policy money can be left for the benefit of the children should the widow enter 
the bond of matrimony again, To our mind this view of the case is un- 
answerable. A little more self-denial would insure a much larger meed of pro- 
tection, and if the field force will only approach our existing policyholders in 
this manner, they will find a fertile and fruitful field for the exercise of their 
energy. Our average policy could be doubled with advantage, but we want the 
increment to come primarily from those who are already insured. Raise the 
average policy of the worker, and you brighten every home. 


In connection with the above, agents cannot do better than to empha- 
size the example set by heavy insurers, and will find the little work, 
‘Prominent Patrons of Life Insurance,”’ published by The Spectator Com- 
pany, a valuable aid. The ninth edition of this useful canvassing docu- 
ment is now passing through the press, and contains the names of many 
thousand policyholders insured for $50,000 and upward. 





Proposed Legislation. 


Georgia.—Bills have been introduced in the House to require fire insurance 
companies doing business in the State of Georgia té write insurance through 
licensed agents, and to require old-line insurance companies organized under 
laws of foreign governments to make a deposit. 4 











MERE MENTION. 





Life Insurance Notes. 

—Charles A. Ham has been appointed instructor for the New York Life at 
Montreal. 

—W. Percy Crenshaw has resigned from the Metropolitan as manager for its 
ordinary branch in Chicago. 

—Order of the Iron Chain of Winnebago, Minn., has been absorbed by the 
Bankers Union of the World. 

—C. W. Gould, traveling auditor for the Mutual Life in the South, will have his 
headquarters hereafter in Atlanta. 

—Edward B. Gee of Madison, N. J., has removed to Denver to take charge of 
an office for the Mutual Life of New York. 

—Page & Hoyt is the title of a new firm which will represent the United 
States Life, with headquarters at Lowell, Mass. 

—James C. Gittings has been appointed general agent for the Manhattan Life 
for Maryland, with headquarters at Providence. 

—Owen & Frazer have been appointed general agents for Texas of the Massa- 
chusetts Mutual Life, with headquarters at Dallas, 

—The American Central of Indianapolis will report about $3,000,000 new business 
this year, together with a substantial increase in assets. 

—The Washington Life has appointed Charles J. Goff manager for Brooklyn, 
N. Y., with headquarters at 367 Fulton street, Brooklyn. 

—A motion has been made before the Supreme Court of the United States 
concerning the filing of the report in the famous Hillmon case. 

—The non-participating life rates of the Adtna are being changed to a three and 
one-half per cent reserve basis, and will go into effect on January 1. 

—Robert W. Abbott of New Orleans has been appointed agency director for 
the New York Life for Middle Tennessee, with headquarters at Nashville. 

—In referring to the Holmes Mercantile Agency last week it was inadvertently 
stated that the agency had 3000 correspondents, which should have read 30,000. 

—Ira J. Mason & Son of Chicago have resigned Indiana to C. W. Orr of Fort 
Wayne, as general agent of the Attna Life. The Chicago firm will confine them- 
selves to Northern Illinois. 

—The State Life of Indiana is about to deposit an additional $250,000 with the 
Indiana Insurance Department, making $750,000 on deposit with the State for the 
protection of its policyholders. 

—The Equitable Life of Iowa has appointed C. A. Bussey district agent at 
South Bend, Ind. The new business of this company to date exceeds the total 
new business for the year 1900. 

—Quite a number of accident and surety companies were sued some time ago 
for back taxes by the County Treasurer of Cuyahoga county, Ohio, on their 
deposits with the Insurance Department. The answers have just been filed, 
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and claim that no attempt has been made to conceal the fact that such deposits 
were made, and, further, that the bonds deposited are not now, and never were, 
taxable under the .:aws of tne State. 

—The Security Mutual Life of Binghamton has appointed J. Murray Cann 
general agent for Rhode Island, with headquarters at Providence. Mr. Cann has 
been connected with the Home Life. 

—The National Life of Vermont is pushing its annuity contracts, and so far 
this year has disposed of sixty-three annuities at a purchase price of $201,337, rep- 
resenting $21,557 in annual payments. 

—The suits brought against the agents of the Franklin Life at Paris, Ill, by 
a Mr. McCarty for supposed rebating, referred to in this column last week, have 
been withdrawn for want of grounds of action. 

—The Security Mutual Life of Binghamton has secured C. E. Sapp, special rep- 
resentative in Kentucky under William Boswell & Co. of Cincinnati. Mr. Sapp 
has, until recently, been collector of internal revenue. 

—The Metropolitan Life has brought a bill in chancery in Vermont, asking 
the State Treasurer to turn over to it the $100,000 originally deposited by the 
Vermont Life, which was absorbed by the Metropolitan some time since. 

—A. J. Reed has disposed of his agency for the Northwestern Mutual at 
Covington, Ky., and has accepted the general agency of the United States Life 
for Southwest Ohio, under State Manager Christy, with headquarters at Cincin- 
nati. 

—By a law passed at the last session of the Colorado legislature fraternal 
orders must report to the Insurance Department. A number of them are unwill- 
ing to do so, and Deputy Commissioner Howe is taking steps to force them to 
comply with the law. 

—Very handsome is the Christmas number of The Century Magazine. It has 
a cover designed py J. C. Leyendecker and printed in eight colors, which is 
a veritable work of art. Stories and papers relating to the Christmas season 
form interesting reading, and the contributions to the “Year of Humor” include 
pieces by Frank R. Stockton, Gelett Burgiss, Charles Battell Loomis, Elliott 
Flower, Robert W. Chambers and others. 

—The Security Mutual Life Insurance Company of Binghamton, N. Y., is 
closing the best year in its career, everything considered. Commencing January 
1 all new business will be valued on the American three per cent standard. 
The reserve on its endowment business is already this. The Security continues 
to register its policies with the Insurance Department, and reports this system 
a drawing card. New business for the year will be about $10,000,000. 

—In a suit brought against the Northwestern Mutual Life, the United States 
Circuit Court of Appeals, at Richmond, Va., has decided that payment of the 
first premium does not bind the company until the risk has been actually ac- 
cepted. Hobart Miller applied to the Northwestern Mutual for a $5000 policy, 
and paid the premium on the day following the examination. The company 
declined the risk, however, and returned the premium. On the same day the 
check for the premium was tendered Miller died. 





Fire Insurance Notes. 

—A Lloyds is projected at St. Joseph, Mo. 

—Agents are having a well-contested rate war at Independence, Mo. 

—The Caledonian has resigned from the Western Factory Association. 

—The German of Freeport has been licensed to do business in Montana. 

—Wood, Bacon & Co. are now sole agents in Louisville for the Milwaukee 
Mechanics. 

—Robert B. Boyd of Milwaukee, Wis., insurance agent, died at his home the 
early part of last week. 

—The Missouri risks of the United Firemens have been reinsured in the New 
York Underwriters Agency. 

—The Dutchess 01 Poughkeepsie has appointed Lohmeyer & Goshorn general 
agents at Charleston, W. Va. 

—The governing committee of The Union has granted graded commissions to 
Upham Bros. of Jacksonville, Ill. 

—The Chicago Federation of Labor has been trying to induce insurance agents 
to form an insurance agents’ union, 

—Walter G. Ayers, special agent for Illinois for the London and Lancashire, 
has resigned, to take effect January 1. 

—Walter Garland of Baltimore has been appointed general agent of the 
National Union of Pittsburg for Maryland. 

—George E. Herrick, now in the Northwest field for the Caledonian, will sever 
his connection with that company January 1. 

—Hiram wu. Clark of Palmyra, N. Y., of the firm of Clark & Knapp, insurance 
agents, died at his home Tuesday of last week. 

—It is rumored that Weed & Kennedy are endeavoring to reinsure the Southern 
business of the Baloise, Svea and Netherlands. 

—The Policyholders Union, capitalized at $75,000, of which $44,000 is said to be 
subscribed, has been organized at San Francisco. 

—The National Fire of Hartford has appointed Trezevant & Cochran of Dallas, 
Tex., general agents for the Southwestern department, 

—Superintendent Vorys of Ohio rules that the law prohibiting coinsurance 
does not apply to interurban and city street railway properties. 

—From the Underwriters’ Laboratories, Chicago, has been issued the 1901 
edition of the “Rules and Requirements of the National Board of Fire Under- 








writers for the Construction of Hydrants for Mill Yard Use, as Recommende: 
by the National Fire Protection Association.” 

—The Cincinnati Underwriters’ special committee has selected C. A. McCotter, 
inspector for the Millers National, to succeed Secretary Harding. 

—Arthur M. Schlesinger, an insurance adjuster at Newark, N. J., was heli! 
under $1500 bail on charges of irregularity preferred by Katie Drall. 


—The Insurance Company of Tennessee, formerly of Shelbyville, now of 
Nashville, will manage the Anchor Fire of Cincinnati in Tennessee. 

—Denis Mulvihill, Mayor of Bridgeport, Conn., in endeavoring to cut down 
the expenses of that city, has done away with the office of fire marshal. 


—In his report, Master in Chancery Hill of the United States Court found in 
favor of Sumter Cogswell, former agent of the Manhattan Fire, for $6000. 

—On account of inadequate water supply in Kansas City, Mo,, the Liverpoo! 
and London and Globe has ceased writing business in the congested district. 

—A mail-carrier who was run over and injured by a fire patrol wagon in 
New Orleans is suing the underwriters connected with the patrol for damages. 

—The J. H. Lehman agency of Canton, Ohio, has been purchased by the In- 
surance Agency Company, also of that city, and managed by Charles S, Cock. 

—The Atlanta (Ga.) fire department has auswered 503 calls so far this year. 
This exceeds the record of 1899 by 69. The year 1899 heretofore stood highest. 


—The Local Board of Fire Underwriters of Augusta, Ga., elected the following 
officers at its annual meeting: President, Frank M. Butt; secretaryy Gus Tobin. 

—Rates have been increased in Atlantic City, N. J., particularly in the territory 
bounded by the boardwalk, Pacific avenue, Michigan avenue and St, Charles 
place. 

—The General Agency Company of Toledo will be succeeded by H. S. Wal- 
bridge & Co., composed of H. S. Walbridge, William Bolles and Clement F. 
Souder. 

—Charles W. Otto of Germantown, Pa., president of the Mutual Fire of German- 
town, and also president of the National Bank of Germantown, died at his home 
last week. 

—E. S. Allen has been appointed inspector for Maryland, Virginia, West Vir- 
ginia and North and South Carolina for the Aetna, with headquarters at Rich- 
mond, Va. 

—The State of Minnesota has taken out policies amounting to $3,500,000 on all 
the State institutions. The rate is one per cent for three years on all except the 
State prison. 

—The Central Banking aud Security Company has been negotiating with 
Simms Powell to purchase his agency and start a local fire agency at Parkers- 
burg, W. Va. 

—F. F. Guthrie, formerly assistant cashier of the First National Bank at 
Mattoon, Ill., has started a local agency business in that city in partnership with 
F, G. Herman. 

—J. M. Hilton, now with the Phenix of Brooklyn, has been made special agent 
attached to the Western department of the Liverpool and London and Globe, 
from December 1. 

—The Hartford Fire has appointed J. V. L. Rogers agent to succeed Joseph 
Ensheimer at Wheeling, W. Va. The Citizens of Missouri has appointed J. 
Ensheimer agent at that city. 

—It is thought that The Union will soon apply the graded commission rule to 
Nebraska, thus leaving Iowa the only State where the graded-commission 
separation rule is not in force. 

—Chief Joyner of the Atlanta fire department has been touring the cities of 
New York, Chicago and Indianapolis, where he purchased horses, trucks and 
other equipment for the department. 

—With the exception of five of the largest cities in Ohio, the Boston Insurance 
Company will withdraw its agencies from that State. Special Agent Watts will 
look after Michigan and part of Ohio. 

—The local agents of Macon, Ga., have formed an association known as the 
Fire Underwriters Association of Macon, with the following officers: President, 
Winship Cabaniss; secretary, J. B. Mills. 

—Farmers Mutual Insurance Company of Hunt county, Tex., has been or- 
ganized at Greenville, and has elected the following officers: President, A. S. 
Moore; secretary and treasurer, F. W. Newton. 


—On account of the violations of the rules of the South-Eastern Tariff Asso 
ciation, in competing with one of the stock mutuals of North Carolina, Butt & 
Co. of Charlotte were fined $50, which was afterward remitted. 

—It is said that insurance companies intend to bring action against former 
Superintendent Van Cleave of Illinois to make him return about $50,000 paid 
him under protest, and which has been in his possession for some time. 


—Deputy Fire Marshal Banks held an investigation of a suspicious fire at 
South Farms, Conn., and the testimony showed there was an attempt to de- 
fraud insurance companies. A charge of incendiarism will be brought. 

—Thomas Egleston has been sworn in as member of the Lower House of the 
Georgia legislature to take the place of the late Porter King. He has but a 
short term, as he is filling out Mr. King’s term, but it is thought that he will 
be re-e:ected. 

—Superintendent Vorys of Ohio holds that an agent shall have a separate 
register for each company, and says: “It would seem, therefore, to be the duty 
of each company to require each agent to keep, as agent of the company, 
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separate register of its business for the purpose of so establishing the agency, and 
that as such agent he make the annual reports to the County Auditor.” 


November 28, 1901] 


—Western shippers want the marine insurance companies to extend the period 
of insurance from December 5 to 12, in order to lengthen the season of naviga- 
tion, and in some cases marine companies, for an additional premium, have com- 
plied with this request. 

—Crane’s Double and Triple Index Expiration Registers enable agents to keep 
their business thoroughly in hand, with the least possible amount of clerical 
work. Send 6 cents to The Spectator Company, 95 William Street, New York, 
for sample sheets and prices. 

—La Prevoyante of Paris is the latest aspirant for American premiums, which 
it hopes to gather in through an underground brokerage firm. This concern is 
understood to be a mutual, although British and Continental authorities at 
hand contain no mention of it. 

~The Commercial of New Albany, Ind,, is taking a bold stand, and now defies 
the State. ‘tne attorneys for the company say that if the Attorney-General takes 
the matter to the courts they are thinking seriously of the advisability of com- 
mencing proceedings against the Auditor. 

—In answer to the circular letter sent out by President Markham of the 
National Association, relative to the question of the National Association 
assuming jurisdiction over legislative matters, returns thus far received show 
that sixteen States favor the ratification of Article 4. 

—It is learned that Sumter Cogswell has compromised for $2500 his claim 
against the Erie Fire of Buffalo, for which he was formerly Southern manager. 
It seems he had a contract for five years with that company, and the company 
withdrew from the Southern field. Mr. Cogswell filed suit against the company 
for breach of contract, but he will now withdraw that suit. 

—Marshal Rusling of Bridgeport, Conn., has applied for a warrant for the 
arrest of Joseph Pelky of Meriden on the charge of arson. He is also charged 
with defrauding insurance companies, and his creditors are also after him, but 
he cannot be found. he is reported to have left Meriden over a week ago. 

—As a result of the opinion announced by Judge Brentano in habeas corpus 
proceedings at Chicago, Chauncey W. Walker, brother of Secretary Walker of 
the Policyholders National Union, will be compelled to return to New York, 
where he had “jumped” a bail bond of $10,000. Extradition papers have been 
issued. 

Among the vessels overdue lately added to the list at Merchants Exchange, 
San Francisco, are the “Prince Albert,” 192 days out from Vancouver for Queens- 
borough, with reinsurance quoted at 20 per cent; the ship “Roanoke” is quoted 
at 2 per cent, with reinsurance at 25 per cent; the ship “Glenbrock,” now out 
186 days from Tyne, for Valparaiso, is quoted at 90 per cent, and the bark 
“Angolia,” out 137 days from New Castle, Australia, for Panama, stand at 40 
per cent. 

—In the case of F. J. Hearne vs. insurance companies the verdict was in favor 
of the former, in the United States Circuit Court at Pittsburg. It seems F. J. 
Hearne had insurance policies transferred to his name when he purchased a 
house valued at $50,000. He intended to move in when certain alterations were 
made, and men were employed for twenty-one days, or six days in excess of the 
permitted time. Judge Acheson held that the work was only ordinary renova- 
tion, and the jury returned the above verdict. 

—In a circular sent out recently by President C. M. Sampson, of the Colorado, 
Wyoming and New Mexico Association of Local Fire Insurance Agents, he 
said: “The next Legislature of Colorado is preparing to cut the insurance com- 
panies and insurance agents right and left, and to properly anticipate and fore- 
stall any adverse legislation it is necessary that local agents should be well or- 
ganized, and present a front that will deter legislators in their nefarious schemes.” 

-The latest pamphlets sent out from the Underwriters’ Laboratories, Chicago, 
lll., are the following: ‘‘Rules and Requirements of the National Board of 
Fire Underwriters for the Manufacture of Cast-Iron, Tar-Coated Water Pipe 
for Mill Yard Use,” as formulated by the American Water Works Association 
and recommended by the National Fire Protection Association; and the Novem- 
ber 15, 1901, ‘“‘List of Acetylene Gas Machines Which Have Been Examined 
Under the Rules and Requirements of the National Board of Fire Underwriters 
by its Committee of Consulting Engineers.” 

-A Southern journal rather magnifies the importance of the negotiations said 
to be pending for the reinsurance of the Southern risks of the Svea, Baloise and 
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Netherlands, which are managed by Weed & Kennedy. As a matter of fact, the 
last-named company practically ceased business in the South several months ago, 
and the business of the other two companies has been gradually contracted, so 
that their Southern premiums probably do not exceed $50,000. Many small 
agencies in the North have also been taken up this year, and it is believed to be 
the policy of these companies to eventually confine their American writings to the 
larger cities. 


—Reports from the interior are to the effect that the railroads are short of box- 
cars and that cotton and cottonseeed are being carried on flats and coal cars. The 
danger is apparent, and many specials who have witnessed the moving of the 
crop predict that the losses this season under transit policies promise to be 
heavier than usual from that cause. There is an added danger through the use 
of coal cars, and it attaches especially to cottonseed undergoing transportation 
in the manner. The seed, on reaching the mills, is put through the linters and the 
coal and grit going through the saws of the machine are apt to cause trouble. 
As open condensers are used in the linter rooms, the hazard from the pulverized 
dust is also something to be considered seriously.—New Orleans Daily States. 


ACKNOWLEDGMENTS. 


—The Prudential Girl for 1902 is another beauty. In thousands of homes this 
calendar will be as a burst of sunlight on a gloomy day. 


-Mhe Development of Insurance Mathematics, being two lectures delivered 
by M. M. Dawson before the students of the University of Wisconsin, has been 
received from The Insurance Press. 


—F. S. Crum, Ph.D., prepared for the American Statistical Association a very 
complete paper on “The Statistical Work of Sussmilch.” It forms the Sep- 
tember number of the association’s publication. 


—We are indebted to Secretary Henry A. Hills of the International Association 
of Fire Engineers for a copy of the proceedings of that body at its last annual 
meeting, held at Indianapolis in August last. The 1902 meeting of this associa- 
tion will be held in New York. 

—The ‘Insurance Directory and Business Chart of Baltimore City, Washington, 
D. C., and the States of Maryland, Delaware, Virginia and West Virginia,” for 
1901 is a handy volume covering the insurance companies, laws, business, agents, 
adjusters, underwriters’ organizations, etc., for the territory named. It is pub- 
lished by J. H. McClellan of The Baltimore Underwriter. 

—The Hand-Book of Kentucky and Tennessee for 1901, issued by The Insurance 
Herald Company of Atlanta, Ga., contains statistics of fire and life insurance 
in the States named for six years, and of casualty insurance in 1900; a directory 
(with statistical data) of the various companies operating in those States; a 
directory of the insurance interests by towns, and a list of Kentucky and Ten- 
nessee field men, specifying the company affiliations of general, special and local 
agents. 

—The Southern Insurance Directory for 1901-1902, the fifteenth annual issue, 
has been published by The Vindicator Publishing Company, Limited. This is 
a very comprehensive work of nearly 400 pages, devoted to a presentation of 
statistics of insurance companies, fire protection of towns, lists of insurance 
agents, with names of companies represented, etc., for the States of Alabama, 
Arkansas, Florida, Georgia, Kentucky, Louisiana, Mississippi, North Carolina, 
South Carolina, Tennessee, Texas, Virginia and West Virginia. 














TOO LATE FUR CLASSIFICATION, 


—The annual meeting of the Indiana State Board of Fire Underwriters will 
take place to-morrow. 

—The Home of New York will deposit $100,000 in Canada, and soon begin busi- 
ness there, agents reporting direct to New York. 


—Auditor Monroe of Arkansas warns insurance companies operating in that 
State against paying commissions to non-resident agents. 


—F. M. Whippen, an insurance broker of Cambridge, Mass., who was fined 
$100 for selling a policy of an unlicensed concern, has appealed. 


—On Tuesday last the policyholders of the Atlantic Mutual Life of Greenfield, 
Mass., voted unanimously in favor of consolidating with the Boston Mutual Life. 


—Warehousemen in New York are complaining of a scarcity of fire insurance, 
and of high rates, and are preparing to state their grievances to the underwriters. 


—The proposed ordinance at New Orleans to permit storage of oil under side- 
walks has been practically defeated. It will be unfavorably reported by the 
committee in charge. 








EADING CASUALTY COMPANY REQUIRES 
the services of thoroughly experienced claim 
adjusters and investigators. None but experienced 
men need apply; excellent position for right per- 


son. Give full particulars in reply. 


Address, “F. J. G.,°° 
Care of The Spectator. 








Texas. 





Prosperity. 
Liberal Renewal Contract. 
Northwestern Mutual Life ins. Co 











The above quartette of good things will each contribute 
to your future success if you contract with 


LEE & LEE, General Agents 


DALLAS, - ~ - - - TEXAS 
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Ligencp Wants. 


Figency Wants. 








LAND OF SUNSHINE. 
New Mexico, Arizona and El Paso District of Texas. 
FINEST CLIMATE KNOWN. 
Splendid Business Field. Rare Opportunities. Come West and Make 
Money. Immense Territory. Three Resident Agents and Two Spe- 
cials Wanted Immediately. Address at once, stating experience and 
references, 


THE EQUITABLE LIFE ASSURANCE SOCIETY of the UNITED STATES, 
WALTER N. PARKHURST, General Manager. ALBUQUERQUE, N. M. 
ANTED—BY THE EQUITABLE LIFE, TWO 
Re first-class producers, To the right men, we offer District Manager- 
ee Address 
RICKARDS & ELLIS, Managers, 
Helena, Montana, 








CALIFORNIA! CALIFORNIA! 
ANTED—BY A PROMINENT NEW YORK COM- 


pany, three reliable business getters as County Managers, Exclusive territory. 
Business conditions best in history of the State. More business written in 1900 in my field 
than in the ‘three years preceding. Top-notch commissions with long time renewals. 


Address 
HOWARD PERRIN, “ Chronicle” Building, San Francisco. 








tnsurance Lawyers. 


D. GARRETT COMPANY, 2 
4) 29 LrperTy STREET, NEw YorK. 


INSURANCE STOCKS BOUGHT AND SOLD. 


THE INSURANCE REFERENCE BOOK FOR 1oor. 

In addition to the usual statistical and historical data concerning Fire, Marine 
and Casualty Companles, the 1901 edition contains Assets, Liabilities, Losses 
Outstanding, Unearned Premiums, Net Surplus, Premium Receipts, and Loss and Expense 
Ratios for five years ; Dividend Rates for 24 years prior to 1899, General and Special 
Agents ; and short Rate Tables. 


Price, with Monthly Supplements, $10 Per Annum. 


Fictuarial. 


AVID PARKS FACKLER, 
Ex-President Actuarial Society, 


CONSULTING ACTUARY, 


35 Nassau St., NEw York (Rooms 1404-5). Telephone 5427 Cortlandt. 
Letters addressed—D. P. Fackler, Actuary, New York—arrive promptly. 


— C. WRIGHT, 























Successor to Exizur WRIGHT. 
CONSULTING ACTUARY. 
Fixed and reasonable charges for all sorts of Actuarial and Accountant work. 
Telephone 2662 Main. 4 Mixx Street, Rooms 77-87, BOSTON. 


M's MENANDER DAWSON, 
CONSULTING ACTUARY. 


The patronage of Companies, Societies, Agents and Private Per- 
sons solicited, 
Room 556. 





No. 11 Broadway, New York, N. Y¥. 





R E. FORSTER, 
. 
CONSULTING ACTUARY, 
too1 Chestnut St., PHILADELPHIA. 


EORGE MILTON STEARNS, 
CoNSULTING ACTUARY. 
The patronage of Western Companies solicited. 


Offices 720-724 Walnut St., second story, Foster’s Opera House Block, 
Dzs Morngs, Iowa. 











A RENEWAL CONTRACT WITH 
THE MUTUAL LIFE 





For Particulars Address 


HERBERT N. FELL, General Agent 
WILMINGTON, DELAWARE 





ANTED-—IN LOUISIANA, MEN WHO CAN 
show clean records as personal underwriters as Field Super- 
intendents. Salary and commission. 


GEORGE G. HYNSON, State Manager 
The Fidelity Mutual Life Insurance Company 
HENNEN BUILDING : - - - NEW ORLEANS, LA. 


ANTED—TWO CITY AGENTS FOR NEWARK. 
Salary or commission contract to the right parties. Communi- 
cations confidential. 
THOS. R. RAITT, State Manager for New Jersey, 
if Sun Life Assurance Co. of Canada, 
Bonnell Bldg., 198 Market St., Newark, N. J. 


IFE INSURANCE AGENTS WANTED IN TEXAS 
to solicit for the Old Hartford Life Insurance Company. 

Come to Texas, where wheat, corn and cotton grow im the same field; where cattle in 
great herds graze on a “ thi ills”; where oil spouts from the earth in many valleys, 
and the people and banks have money to burn. 

I take notes and make advances. I wrote $2,598,000 in 1900. Texas is the best field on 

ge Bank, Dallas, Texas, 


earth fora hustler. Ref , National E 
W. H. PATTERSON, Manager, 
Trust Building, Dallas, Texas. 














GENTS WANTED— CANADA LIFE ASSURANCE Co. 
Established 1847. 


Hon. Gro. A. Cox, President. Head Office, TORONTO, CANADA. 


Pennsylvania Branch, 
H. S. APP, Manager, 
710-713 Witherspoon Building, Philadelphia. 


ANTED—IN OREGON, WASHINGTON AND 

Idaho, a good producer for a District Managership by a leading 

ncy of the Washington Life that is writing the largest business per capita 

of any of the company’s agencies. 100%% increase in Ig0I over 1900. 

Yearly issues over $1,000,000. Salary, commission and renewal contract 
to reliable party. Address, with references, 

BLAIR T. SCOTT, GENERAL MANAGER, 
610-11-12-13 Chamber of Commerce Building, Portland, Oregon. 


HEALTH INSURANCE, 


ANTED—RESPONSIBLE, PUSHING AGENTS 

to sell the most liberal Health Insurance Policy—with DEATH INDEMNITY— 

on the market. No medical examination. Agents are king large Why not 
you? For territory and particulars, address W. E. Switzer, General Agent—Health 
Insurance Department—The Security Trust & Life Insurance Co., 25 Broad Street, N. Y. 


OLUMBIAN RELIEF FUND ASSOCIATION 
INDIANAPOLIS, INDIANA. 
Pays Accident Benefits for total or partial disability; also Sick and 
Death Benefits for all legitimate diseases. 


AGENTS WANTED. Address, 
C. H. BRACKETT, Sec’y, 
Indianapolis Indiana. 
ALEDONIAN INSURANCE COMPANY 
OF SCOTLAND. Founded 1805. 
“*Tus Oxpest Scotrtisn Insurance Orrice.”’ 


UNITED STATES HEAD OFFICE, 27-29 PINE STREET, N. Y. CITY. 
Statement, January Isr, 1901. 


























Bil iicneesiacenenesinceind Causep sucdestceiasdgusaswweresnsecenepsesccasses $1,910,617 66 
LIABILITIES 1,101,882.6- 
NET SURPLUS IN THE UNITED STATES..................-. $800,285.04 


Cuartzes H. Posr, U. S. Manager. N. A. McNan, Assistant U. S. Manager. 











